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000000 —000000000000000000 0000 1. could i have some information about
your scope ofbusiness? OO OOODODOODOOODOO 2.would you tell me the main items you export?
000000000000 3.mayihavealookatyourcatalogue? COOOO0OOOOOOOOO0O

4. we really need more speci?c information about your technology.



O000000D0D0O00000D0DO00 D000 1.thisisacopy of catalog.
0000000000 2. whatabout havingalookatsample?rst? OO0OOOOOOOOO0O 3.our
products have been sold in a number of areas abroad. they are very popular with the users

theree. OO0O0O0O0OO0OOOOOOO0OOODODOOOOO 4. thisproduct has many advantages
compared to other competing products. OOOOO0OO0OO0O0O0OO0O0OOOODODOO 5.iwish

you a success in your business transaction. OO OO O0O00OOOOO

0000000000 1. we have a very strict quality controlling system which promises that goods we
produced are always of the best quality.
O00ooooooooooooboooooooooboooooon 2. howdoyou feel like the quality
ofourproducts? OODDOU0OODOOODOOODO 3.aslong as the quality is good. it is all right if the
priceisabithigher, 0O 0O0OO0OO0O0OOOOOOOOOOOODNODODO 4.theyenjoy good reputation in
theworld. O00OO00OO0O0OODOOOO0OOOODOO OO0OOOOOOOOD OOOO 1

will you please let us have anideaof yourprice? OO OOO0O0OOOOOOOOO0O0O 2.arethe prices
onthelist?rmoffers? D OO OO OODODOOODO 3. how about the price/ how much is this?
OO0000000 O000 Lthisisourpricelist. OOOOOOOOO 2. whatdo you think of

the paymentterms? O OO OO O OO DO OODO 3.ingeneral, our prices are given on a fob basis.
000000000 O00oDoobOOoono

0000 L isitpossible that you lower the price a bit? / it is too much. can you discount it?
OO0O00OO0D0O0O00O0O0 2.doyou think you can possibly cut down your prices by 10%?

0000000 0OO0O10%0 0000 3.your price is too high! we have another offer for a similar one at much
lower price

000000000000 0O00DO000ODO00DOO00DOoOOooDOoooDoOooog 4t
would be very dif?cult for us to push any salesitatthisprice. OO0 0000000 OO0OOOOOOO0OO
5. if you can go a little lower, i would be able to give you an order on the spot.

000000000000 00D0D0O00000D0O000O 0000 1. our price is highly competitive.
000000000000 2.thisisthe lowest possibleprice. O OO OOOOOO OO 3. ourpriceis
veryreasonable. OO O0OOOOOOO OOOO 1.ifyour order is big enough, we may reconsider our
price. 000000 0O0O0O0OOOOOOOOOOOODNODO 2. considering our good relationship and
future business, we give a 3% discount.

000000000000 00D0D0O000003%0000

0000 1.what sminimum quantity ofan order ofyourgoods? OO OOO0OOOOOOOO0O 2.
how many doyouintendtoorder? OO 00O 0O OO 3.would you give me an idea how much you wish
toorderfromus? 000000000 OOOO0O 4.1 dliketo order 600 sets.

00 000O0O6000 0 5. thank you very much foryourorder,. OO O OO0 DOO0OOO 1.what
about our request for the early delivery of thegoods? OO OO OO0 O OO OO 2. what is the earliest
time when you can make delivery? OO 0O0OO OO OO 3. how long does it usually take you to make
delivery? 0O O0O0OOOO0OOOODODO 4. when will you deliver the products to us?
O0000000DO 5 whenwill thegoodsreachourport? OO0 O0OODOODODO 6.whatabout the
method of delivery? OOO0O0OOOOOOvictorDOOODO——0000OOO

00000 1ithinkwe can meetyour requirement. OO0 00O OOOO0O. 2. iamsorry. wecan’ t
advancethetimeofdelivery. O0OODU0O0O0OO0ODODOOODOOO 3.iam verysorry for the delay in
delivery and the inconvenience it mu  have caused you.

0000000000000 O0O00OD0ODOO0 4. wewill get the goods dispatched within the stipulated time.
0000000000000 0 b.theearliestdeliverywe canmakeis.. OOOOO0OOOO..

0000000 1. before the formal contract is drawn up we would like to restate the  main points of the
agreement. D O0O0D0D0O0O00OO0OD0ODOO0ODOOODODOODOOOD 2. wecan get the contract



nalizednow. O O0OOOOOO0OMO. 3. doyou have any comment to make about this clause?
0000000000000 00O 4. doyou think the contract contains basically all we have agreed on
during negotiations? OO0 0000 OO0OOOODDOOOOOODOOOOOO DOOOO 1.
I’ mvery pleased that we have come to anagreementatlast. COOO0O0O0OOOOOOOOO0O 2.
let us congratulate ourselves for the successful contract. OO0O0O0OOOOOOOO0O

00000000 1.shallwediscussthetermsof payment? D0 O00OODDO0D0O0OOOO 2 what
isyour regular practice abouttermsof payment? O 00O O0O0OO0O0OOOOOOOOOOOOOO
1. we’ dlikeyoutopayusbyl/c. OO0OO0O0DOOODOO0O

O0000D000000000O0 O0O:010-644752230 62230273 [0 0 : 010-62261531
000000 O0:acevision@vip.163.com [ O : www.acevision-expo.com
0000000000000 bO 16¢
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